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INTERMEDIARIES VOTE IN FAVOUR OF PACKAGERS

One in eight mortgages is submitted via a packager

Almost three-quarters of intermediaries submit some or all of their mortgage business via packagers, according to the latest intermediary survey conducted by IMLA, the Intermediary Mortgage Lenders Association.  An average of  just over 12% of mortgage business is submitted to packagers by intermediaries.

More than 60% of intermediaries said that they submit between 10% and 25% of their business via packagers, and 6% reported that they submit more than 50% of their business through this route.  A small minority (2%) indicated that all their business goes through packagers.

Peter Williams, Executive Director of IMLA, says: “Packagers clearly provide a valuable service for most intermediaries.  The vast majority of them – almost three-quarters – use packagers for a small, but significant, portion of their business.  While four out of ten of them only use packagers for up to 10% of their business, there are some who make use of packagers much more extensively.”

[image: image1.emf]Proportion of Business Submitted via Packagers

27%

19%

6%

42%

4%

1%

2%

None

Up to 10%

11%-25%

26%-50%

51%-75%

76%-99%

100%

Average: 12.3%


Asked about their expectations as to how the level of business directed via packagers is likely to change over the next two years, almost a quarter of intermediaries said it would increase, while two-thirds expected it to remain stable.  Only a small minority of around 10% expected business submitted via packagers to decline.

Peter Williams explains: “The majority of intermediaries expect to continue submitting a steady stream of business via packagers, as they do at present, and a further 23% plan to increase the volumes they submit.  This provides tangible proof that intermediaries value the service provided by packagers.  Those who expect to use packagers less are outnumbered by those who expect to use them more by a factor of two to one.”

Overall, business submitted via packagers is expected to only increase slightly over the next two years.

Intermediaries typically submit business through a small number of packagers, with almost a third (30%) making use of just one, and 56% using two or three.  Only a small minority (less than 5%) use five or more.

“Those who predicted the demise of the packager should think again – packagers are handling, on average, one in eight mortgage applications and intermediaries expect to continue sending them business in the future. The industry does not expect massive growth in this channel, but they expect it to more than hold its own.”

- ENDS -
More information can be viewed at the IMLA website www.imla.org.uk. IMLA began in 1988 as the Association of Mortgage Lenders and was instrumental in the creation of the CML. It changed its name to IMLA in 1995.  Subsequently IMLA helped bring the Association of Mortgage Intermediaries (AMI) into being and was instrumental in bringing the mortgage advisers qualification CeMAP to fruition. 

For further information please contact:

Peter Williams, Executive Director, IMLA

Tel: 020 8390 5872 or email consultpwilliams@btinternet.com
Brian Thorn, Director, Wriglesworth

Tel: 020 7845 7900

NOTES TO EDITORS

About IMLA 

IMLA, which was first established in 1988, represents the interests of mortgage lenders, both specialist and prime who originate their business via the intermediary market rather than direct or through a branch network.   Currently over 60% of mortgages are sold through intermediaries and this market continues to grow.

IMLA provides a unique opportunity for senior industry professionals to meet on a regular basis to discuss key current initiatives and contribute actively through IMLA and other fora such as the Council of Mortgage Lenders.
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IMLA membership 2007 

	Accord Mortgages
	Leeds Building Society

	Advantage Homeloans
	Lehman Brothers

	Allied Irish Bank (GB)
	London Mortgage Company

	Amber Homeloans Limited
	Money Partners Limited

	Bank of Scotland
	Mortgage Express Limited

	Beacon Homeloans Limited
	Mortgages plc

	Birmingham Midshires
	Norwich & Peterborough Building Society

	Bristol & West plc
	Paragon Mortgages Limited

	Chelsea Building Society
	Platform Home Loans Limited

	CHL Mortgages
	Portman Building Society

	db mortgages    
	Preferred Mortgages Limited

	edeus
	Rooftop Mortgages Limited

	Freedom Lending
	Southern Pacific Mortgages Limited

	Future Mortgages Limited
	Standard Life Bank Limited

	GE Home Lending Limited
	The Mortgage Business plc

	GMAC-RFC Limited
	The One Account Ltd

	Halifax Intermediaries
	The Royal Bank of Scotland plc

	Intelligent Finance
	UCB Home Loans

	Kensington Mortgage Company
	West Bromwich Building Society
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